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Important Data
e APL Apollo Tubes Ltd (APAT) reported its strongest-ever ity 25,255
quarter in Q2FY27, with record volumes, EBITDA and net profit, Sensex 81.879

as a sharp rebound in APL Apollo-branded and roofing sales

more than offset continued disruption in UAE operations, steel CMP* ) 2
shortages in the domestic market and stalled exports amid high | MCAP Rers) -61,803
container freight rates. Revenue rose 27% YoY (+25% QoQ) to @ 52-week H/L () 2301/1690
%¥7,002crs, while brand-led pricing, a richer value-added mix and ' BSE Code 533758
tighter cost control lifted EBITDA/ton to nearly ¥6,000. NSE Code APLAPOLLO

e Sales volume stood at a record 963k tons in Q2FY27 (+13% YoY, _Bloomberg Code APAT:IN
+29% QoQ), taking HIFY27 volume to 1,708k tons (+4% YoY). CMP* is Close as on 1" November 2026

APL Apollo brand volumes rose to ~775k tons (+19% YoY, +36% ; - - -
QoQ) and Roofing products to ~135k tons (+29% YoY, +48% —Shareholding Mar26 Jun'25 Sep'26

QoQ), while SG Premium fell to ~27k tons as management de- Promoter 2825 2825 2818
prioritised low-margin volumes amid the steel shortage, and Fil 3752 3512 3415
UAE stayed at ~26k tons (-55% YoY) with the plant running at Dl 16.05 18.58  20.82
only ~40% of normal levels. Management remains confident of Public 1818 __18.04  16.85

15-20% growth in APL Apollo and roofing volumes.

e Operating expenses increased 26% YoY and 24% QoQ to
%6,424crs in Q2FY27, driven mainly by higher volumes and raw-

Financial Snapshot

; Particul FY26 FY27E FY28E
material costs (%5,899crs, +26% YoY). Employee costs were flat Rar == o GEG S
QoQ at -%106¢rs despite 29% higher volumes, while other evenue ’ ’ ’

o o EBITDA 1,802 2,187 2,555

expenses rose 12% QoQ to %419crs. Interest cost rose 90% YoY . ; . o

to ¥52crs on higher borrowings Margin SR BOE - SO8

' PAT 1,203 1,480 1776

e EBITDA rose to a record ¥578crs in Q2FY27, up 29% YoY and EPs 43 54 64
40% QoQ, with margin improving ~90bps QoQ to 8.3%; HIFY27 RoE (%) 25 25 24
EBITDA grew 21% YoY to 2989crs. The QoQ gain came largely P/E (x) 50 41 34
from operating leverage and cost efficiencies, as gross profit P/BV (x) n.4 93 7.6
per ton slipped ~X500 on a higher share of lower-realisation light EV/EBITDA (x) 30.5 27.5 23.6

structures (~25% of mix). Management is targeting FY27 source: company, ShriramFs Research
EBITDA of -~%2,200crs (>20% growth), with scope for

~%2,400crs if UAE operations normalise, and over ¥2,500crs in Relative Performance

FY28. Return (%) 1Yr 3Yr 5Yr
e Net profit stood at a record ¥382crs in Q2FY27, up 27% YoY and ﬁPAT = - 1
45% QoQ, with HIFY27 net profit at 646¢rs (+20% YoY). Nifty 50 2 &9 ol

SENSEX =5 26 37

e EBITDA/ton rose to a record 5,999 in Q2FY27 (+15% YoY, +9%
QoQ), underscoring APL Apollo's brand premium (black pipe at
~¥70,000/ton versus ~¥68-69k for peers), pricing power and
shift away from low-margin volumes. Management views -
¥6,000/ton as sustainable and expects Q3FY27 to come in 2:::::@ Kansa_ra

g . ) jay.k@shriramfs.com
above it, supported by value-added products, including new 91-22-6903 2992
defence and aerospace tubes from a recently commissioned
specialised mill; a recovery in SG Premium volumes would dilute
per-ton margin but add to absolute EBITDA.

Key Segment Performance

e APL Apollo Brand: Outperformed all segments, remaining the primary growth engine. It contributed
80.5% of total volume by Q2FY27.

e Roofing Products: Achieved the highest relative growth (+28.6% YoY). It experienced a strong surge
to 135 KTons in the latest quarter.

APL Apollo Tubes Ltd. - Q2FY27 1



SHRIRAM

Financial Services

assocaearorn € Sankam gou

Result Update

Q2FY27

APL Apollo Tubes Ltd.

12th November 2026 CMP*: 32,198.00/- Sector - Steel Tubes

e SG Premium Brand: Showed high volatility. It peaked at 91 KTons in Q4FY26 before collapsing to a
five-quarter low of 27 KTons.

e UAE Operations: Suffered a structural decline, losing over half its volume. It stagnated at 26 KTons for
two consecutive quarters.

e The portfolio is experiencing a clear polarization. Growth is driven entirely by domestic core brands,
while international operations and premium segments face severe contraction.

Product Category (KTon) Q2FY26 Q3FY26 Q4FY26 QIFY27 Q2FY27

APL Apollo Brand 654 665 697 569 775
SG Premium Brand 38 88 91 59 27
UAE Operations 58 58 50 26 26
Roofing Products 105 106 87 92 135
Total Volume (KTons) 855 917 925 745 963

Source: Company, ShriramFS Research

Capacity ramp-up and guidance

Management continues to guide for 15-20% growth in APL Apollo-brand and roofing volumes (double-digit
in H2FY27), FY27 EBITDA of ~22,200crs (>20% growth, ~22,400crs if UAE normalises) and over 22,500crs in
FY28, with Q3FY27 EBITDA/ton expected above 26,000.

The capex plan is on track: 2mn tons of greenfield and brownfield additions (East - Gorakhpur and Siliguri;
South - Malur; the western coast) and Tmn ton of debottlenecking will lift capacity from 5mn tons to 8mn tons
by FY28, alongside plant modernisation. As the greenfield plants are small and the rest is brownfield, fixed
costs should not rise much. HIFY27 capex was ~¥409crs (FY26: ~2600crs) and is expected to be only ~2200crs
in H2. Near-term, roofing (capacity ~700k tons a year) is targeted at ~175k tons in Q3FY27 versus 135k tons in
Q2, and UAE capacity will rise to 0.5mn tons by March 2027 on two new mills (28,000-10,000/ton EBITDA,
~¥500crs potential) against a current run rate of ~100k tons a year. Current utilisation is ~70-75% at a ~960k
tons-per-quarter run rate.

Exhibit 1: Sales Volume (k Ton)
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Exhibit 2: Revenue (% crs) Exhibit 3: EBITDA (X crs)
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Exhibit 4: Net Profit (R crs) Exhibit 5: EBITDA/ton (%)
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Source: Company, ShriramFS Research
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Geopolitical scenario

Middle East disruption continued to weigh on APL Apollo's UAE operations in Q2FY27, with volumes flat QoQ
at ~26k tons (-55% YoV, versus ~58k tons in Q2FY26) as inbound raw-material and outbound shipments remain
largely blocked; management says the plant is running at only ~40% of normal levels. Ship-berthing delays
add heavy demurrage charges and make raw-material costs hard to plan, so management has declined to
commit to any UAE recovery timeline. Indian exports of ~15k tons a month are also stalled by very high
container freight rates. Despite this, the UAE unit is covering its costs and is not making a loss. The company
has pressed ahead with brownfield expansion in the UAE, with two new mills taking capacity to ~0.5mn tons
by March 2027 against a current run rate of ~100k tons a year. Management expects EBITDA of ¥8,000-
10,000/ton there, a ~¥500crs opportunity, and believes volumes could quickly move to 200-400k tons a
quarter once conditions normalise. Normalisation of the UAE, domestic steel availability and container freight
is also seen as the key to FY27 EBITDA of ~%2,400crs (versus the ~%2,200crs base guidance) and a possible
~X3,000crs in FY28.

APL Apollo’s outlook remains constructive after a record Q2FY27, supported by EBITDA/ton of nearly 36,000
that management views as sustainable, strong brand-led pricing power, a net-cash balance sheet with zero
working-capital days, and a strong rebound in APL Apollo-brand and roofing volumes. Management’s FY27
targets of 15-20% growth in these two segments and EBITDA of ~%2,200cr appear achievable given the
H1FY27 run-rate, with Q3FY27 EBITDA/ton guided above 26,000 and capex largely behind it (~2200cr in H2).
Our FY27E EBITDA of 22,101cr sits below this target, pointing to upside risk to estimates, and a recovery in
UAE operations (0.5mn tons of capacity by March 2027 at %8,000-10,000/ton EBITDA) would be
incremental. Key risks include a prolonged UAE shutdown, domestic steel shortages, high container freight
rates, a narrowing of the primary-secondary steel price gap that could erode the brand premium, softer
construction demand, and delays in the ramp-up of the 8mn-ton capacity plan by FY28. However, with the
stock trading below its 5-year median P/E, the risk-reward remains favourable. Accordingly, the stock offers
an opportunity to Buy on dips. Currently, trading at ~35x FY28 P/E.

Quarterly Performance

R crs)
Particulars Q2FY27 Q2FY26 YoY QIFY27 QoQ HIFY27 HIFY26 YoY
Revenue 7,002 5,531 27 5,607 25 12,608 10,701 18
Material Cost 5,899 4,666 26 4,717 25 10,615 9,047 17
Employees exp 106 89 20 106.09 (¢} 212.57 181.63 17
Op-Exp 6,424 5,084 26 5,195 24 11,619 9,882 18
EBITDA 578 447 29 41 40 989 819 21
% Margin 8.3 8.1 17 7.3 92 7.8 7.7 19
Depreciation 66 58 13 59 n 125 12 n
EBIT 512 389 32 352 45 864 707 22
% Margin 7.3 7.0 28 6.3 104 6.9 6.6 25
EBT 500 386 29 352 42 852 696 22
PAT 382 302 27 263 45 646 539 20
% Margin 55 55 1 4.7 77 5.1 5.0 9
EPS - Adjusted 13.8 10.9 27 9.5 45 23.2 19.4 20

Source: Company, ShriramFS Research
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Disclaimer

Analyst Certification: I, Dhananjay Kansara, research analyst and author of this report, hereby certify that the views expressed in this research report accurately reflect
our personal views about the subject securities, issuers, products, sectors or industries. It is also certified that no part of the compensation of the analyst(s) was, is, or
will be directly or indirectly related to the inclusion of specific recommendations or views in this research. The analyst(s), principally responsible for the preparation of
this research report, receives compensation based on overall revenues of the company (Shriram Financial Services Private Limited (Formerly known as Way2Wealth
Brokers Pvt. Ltd.), hereinafter referred to as ShriramFS) and has taken reasonable care to achieve and maintain independence and objectivity in making any
recommendations.

It is confirmed that Dhananjay Kansara, the author of this report has not received any compensation from the companies mentioned in the report in the preceding 12
months. Our research professionals are paid in part based on the profitability of ShriramFS, which include earnings from other business. Neither ShriramFS nor its
directors, employees, agents or representatives shall be liable for any damages whether direct or indirect, incidental, special or consequential including lost revenue or
lost profits that may arise from or in connection with the use of the information contained in this report.

This report is for the personal information of the authorized recipient and does not construe to be any investment, legal or taxation advice to you. ShriramFS is not
soliciting any action based upon it. Nothing in this research shall be construed as a solicitation to buy or sell any security or product, or to engage in or refrain from
engaging in any such transaction. The contents of this material are general and are neither comprehensive nor appropriate for every individual and are solely for the
informational/purposes of the readers. This material does not take into account the specific objectives, financial situation or needs of an individual/s or a Corporate/s
or any entity/s.

This research has been prepared for the general use of the clients of the ShriramFS and must not be copied, either in whole or in part, or distributed or redistributed to
any other person in any form. If you are not the intended recipient, you must not use or disclose the information in this research in any way. Though disseminated to all
the customers simultaneously, not all customers may receive this report at the same time. ShriramFS will not treat recipients as customers by virtue of their receiving
this report. The distribution of this document in other jurisdictions may be restricted by the law applicable in the relevant jurisdictions and persons into whose possession
this document comes should inform themselves about, and observe any such restrictions.

The report is based upon information obtained from sources believed to be reliable, but we do not make any representation or warranty that it is accurate, complete or
up to date and it should not be relied upon as such. ShriramFS or any of its affiliates or employees makes no warranties, either express or implied of any kind regarding
any matter pertaining to this report, including, but not limited to warranties of suitability, fitness for a particular purpose, accuracy, timeliness, completeness or non-
infringement. We accept no obligation to correct or update the information or opinions in it. ShriramFS or any of its affiliates or employees shall not be in any way
responsible for any loss or damage that may arise to any person from any inadvertent error in the information contained in this report. The recipients of this report
should rely on their own investigations. In no event shall ShriramFS be liable for any damages of any kind, including, but not limited to, indirect, special, incidental,
consequential, punitive, lost profits, or lost opportunity, whether or not ShriramFS has advised of the possibility of such damages.

This material contains statements that are forward-looking; such statements are based upon the current beliefs and expectations and are subject to significant risks and
uncertainties. Actual results may differ from those set forth in the forward-looking statements. These uncertainties include but are not limited to: the risk of adverse
movements or volatility in the securities markets or in interest or foreign exchange rates or indices; adverse impact from an economic slowdown; downturn in domestic
or foreign securities and trading conditions or markets; increased competition; unfavourable political and diplomatic developments; change in the governmental or
regulatory policies; failure of a corporate event and such others. This is not an offer to buy or sell or a solicitation of an offer to buy or sell any security or instrument or
to participate in any particular trading strategy. No part of this material may be copied or duplicated in any form by any means or redistributed without the written
consent of ShriramFS. In no event shall any reader publish, retransmit, redistribute or otherwise reproduce any information provided by ShriramFS in any format to
anyone. ShriramFS and its affiliates, officers, directors and employees including persons involved in the preparation or issuance of this report may from time to time
have interest in securities / positions, financial or otherwise in the securities related to the information contained in this report.

To enhance transparency, ShriramFS has incorporated a Disclosure of Interest Statement in this document. This should, however, not be treated as endorsement of the
views expressed in the report.

Disclosure of Interest Statement: APL Apollo Tubes Ltd. as on 12 November 2026
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Analysts’ ownership of any stock related to the information contained NIL

Financial Interest
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This information is subject to change without any prior notice. ShriramFS reserves at its absolute discretion the right to make or refrain from
making modifications and alterations to this statement from time to time. Nevertheless, ShriramFS is committed to providing independent and
transparent recommendations to its clients and would be happy to provide information in response to specific client queries.

Investment in securities market are subject to market risks. Read all the related documents carefully before
investing.

Registration granted by SEBI, Enlistment with RAASB/BSE, membership of BASL (in case of IAs) and certification
from NISM in no way guarantee performance of the intermediary or provide any assurance of returns to investors.
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